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Sacred Depths 
COACH CERTIFICATION 

 
 
 
 
 

Deep Listening Worksheet + Going Further with Clients 
 
1) Powerful Coaching Relationships Help Clients Feel Seen, Heard & Loved 

• What are some things you do to help clients (or others) feel seen, heard and loved? 
• What are some things you do that stand in the way of clients feeling seen, heard and loved? 
• How well do the people around you (past and present) help YOU feel seen, heard and 

loved? 
• What are some things that others do that help you feel seen, heard and loved? 
• Make a list of your client roster: what’s one thing for each client that you could go further in 

helping them feel seen & heard? 
 
 
2) Your Intuition is One of Your Greatest Assets as a Coach 

I invite you to begin becoming more aware of and tracking your intuition when it comes to 
sensing how others are feeling and what they are believing. 

 
The easiest way to do this is to pick 2-3 conversations you have every day – with clients or others 
– and after the conversation, write down what you sense about the other person – how they feel, 
what they think, what they know. 

 
 
3) Practice Curiosity in Your Everyday Life 

Curiosity will be one of your main strengths when it comes to formulating powerful questions 
that create breakthroughs for your clients. 
 
I invite you to practice curiosity every day and cultivate that muscle for yourself. Become curious 
about the people you speak with, the things you read, your environment.  
 
Allow yourself to explore. The best way to do this is to keep a log for a week of things you are 
curious about throughout your daily conversations. 

 
4) How can you tighten up your client containers? 

With your clients, work on setting intentions at the beginning of session and takeaways at the end. 

After client sessions, reflect and answer: What went really well? What would I like to do differently 
next time? What is my inner wisdom telling me about this client and about what they need next? 

 


